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REIASHE R IEA AR

wHm' Ry WA HAEs’

CTRTE RSB 0, B % 453007) CHi S EB ORISR, # S 453003)
CHEMG DI ST A EIRTE SRS, IR0 Bz, BRI 430079)

W OE W& W4T R 4 & X2 (Virtual Sales Agent) #4850 AR T KB XEHFE L HF A
BB MAACAF AR D EADTS R, T R ERBET AR E EABLBHH B, EFR, KEHL
TESE T R AN E AR A A RRL, BP YA A M IRBE T I A DAL GG A E RIZ T, shAxt e E LR
YT AR RSk Ao 4 E &) S ABRME A, AR EA TR A BT RIS REMAZ T L AW RE.
RIR VA FAEAF R A, AN E RIE AL GG R A Z B B A& REHIE, HREREUAT SRR E
FrmeiHen, AREHA. MRS L. AR IR B ER RIS A s R IABL L & 6 R S A
B RRB R KRR RIEAZE 94V 2 A TR al, £ MABE K A oa A&, Ak N
BB PSRRI A BE R, IR R A B AR A AR vl A B A TR A R R R M R AR £
KGR ML R E K MABE; SEMNAH

%S B849:F713.55

1 3l= By 3 30 T U 2 PR A O 04
SRR, XUE—FRE kY WG, W
BB AT N R, Iy o on, AR RR LR TR,

5 ik b ] di
25 2 Wi 0y S 30 A 00 5 1 T 5 RV 5 3 WA 3z 1 B0 R 3 132 1 2 P (Prendinger,

Hel , & Ishizuka, 2004),
PR (eI, ey & Ishizuka, 2009, ‘
" o L s . N [ A T2 i (artificial intelligence)FH i P
R BT X T A B R T B (S Se R (vintual roality) 805 1B, b5 M43t 1
RIS PE AL IR 45 (Burke, 2002). &8 A5 i 4 3 Y ’ ORI

S N Z - | PARS S15 y »),% N .
(Shao, Baker, & Wagner, 2004) . A¥&HFAEFIAT h 5% KE it %FHF)EEE,JT,EH% ﬁﬂ(v{rmil
P (Darian, Tucci, & Wiman, 2001)£:52 0 78 3% & % sales. agent) e W ) IS0 3 R R 22 BP0 22
’ o ’ ) ) 4 £k & (Cassell, Sullivan, Prevost, & Churchill,
7 AR S5 A R, R s e e SE B e . H X i .
R R p it i g g 2000 ERUHR (LRI TGS s
(2913 N , NEH2S IA ) ‘ - | T
O T 102 0 L 27 30 515 2 2 1 D 5 5 SRR (B IET A ERIE 26 R) AR . 3l Y 3k
TS AR FE B, B 2 R AT R B, Yo 3% 2 B W 4 1k R SR AR 06 AR ) 4 2 1) 7 A
o s A T B A9 (Holzwarth, Janiszewski, & Neumann,
PR TS, X B Ch W 4% I W Y B K BE 15 (Barlow, o
S A 0L % B [ 900
Alexis, Noreen, Siddiqui, & Mannion, 2004; Eroglu, ?006)’ = ffE!/ [I)['] TJEEJQ T;;!EE %j;;iﬁf;ié\ﬁii
Machleit, & Davis, 2001), ABUSEHH A gk (Persond etiech. B, Wi S
achielt, & Davis, 2000)- AP = IR 5 0 T SR B0 PR 2R 2L
Wl AT T REWIE , A SCRLE SR E NI A
Wi H: 2018-08-15 WEFE LR, M AH S 53 A0 N 42 A5 2
] T O 2 1 B BIE RS ) 3 S AR F (QD18037), N . -
O A SCHRNT E (19YIC190009), i 554 47 2+ 2 ERGEERERAMN
LRRE AL E SRS A L
jg;gfﬂ;lki?zgl(i?j7CJyo40) BRI r N Nl p——
BEVES: 2%, E-mail: zhouzk@mail.cenu.edu.cn HE U %ﬁE'i’ftIE(VSA)%*/I\/E\‘ﬁ?uAHQ#%?E
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IS AL %, W Ak aidk 03B 5
% H S FAE I (Cassell et al., 2000), [ 2% % 42
HERT SR 55 15 B, IR AL T 13 Bl (Zanker,
Bricman, & Jessenitschnig, 2011), g U145 € QAT
e R 5 PR 3l im fk & (animated avatars) (Keeling,
McGoldrick, & Beaty, 2010). )il [& f (animated
pictures) (Zanker et al., 2011), s E L E A REY
HH F (Verhagen, Van Nes, Feldberg, & Van Dolen,
2014). 4, i JE B R K TR R B N
i (Ikea.com) 14—/~ 44  Anna ¥ F 2l fk i #0044
B, W2 Ak, AR P X ER
i AR 55 1) 5

5530 SR v e TR T s 4 i R 5 I
4 HORI MR S5 ATy KON He, AL B AR
JERLG T 2805 BHAR 5 ALK S MPIF cR
(K 1, Bitner, Brown, & Meuter, 2000; Verhagen et al.,
2014),—J5 T, P28 fE BHARSRAE T 38 B AERIZRIK
FRMTE; —Jrm, B ERMER S —E
AR, HAFISEARIAAT, DS EA T4t
SFMABRZEHRRE S, P2 515 kit 2
B ARSI IR S5 A1 (Qiu & Benbasat,
2009; Wang, Baker, Wagner, & Wakefield, 2007).

HE UL 5 AR AL 45 N RSN P R R P . A
T JE AR B T A R SR RE . TEAE B
R Fr Y16 T (search support function), 44 &
AT 5 FWR, T MIEATRIETR K, I
B b R 72 1 A9 7= & (Choy & Loker, 2004) =i JiR
%1% K.(Dash & Saji, 2007). ifii XF F 76 42 W 4y i 2
rh A PRIE 9 P R U, D AT L o S R S
i I fE (navigational/procedural support function)
Y FE 2628 5 RN T 5 AR A B Gk i ) B An
(Chattaraman, Kwon, & Gilbert, 2012; Joyner, 2010),

TE B SR S H7 2 BE P (Decision support function), k&
LR B A B R E o B AR D7 2 B TH 2 & e
DL (Sproule & Archer, 2000),

ShERIE MR L S A 2, &
LA s A AN (ENE A AR ETE
FEE AL A, PSR F B R R AR
W AR ARG MRk . B0y A5 )R TE XK
(FEBE AT 55 1)) Joe B 1 A [ 1189 AR RPAIE (L3
ARSI AWE 15 B MRS R L
T35 [m) 4 25 7 BB 4 25 28 R (Dash &  Saji,
2007; Keeling et al., 2010; Wang et al., 2007), LI &
oA s E R E P % (Qiu & Benbasat,
2009; Wang et al., 2007), H&LE5 BB IR T 31
WHE G R RS2, BT IH 2 H 2
S JRRI ) 0y T il (g Ak 2 PR, W R T T 2 A
Wi B b ) PR SR AR B (Wang et al., 2007). X
R HEE S TURAEMK WY Zh, FEEL
B WA ) SR, SN AT A )l B R AE R, T
Py =) ke B 22
2.2 ERHERERBARE

TE X 22 A 27 ] v 2 AR B0 BF 7 1 L it
I, Lester % A (1997)3 5 T #A AR BL A U SN,
BV 7E 22 AR A2 127 o) B i A AL B 20
FRBRLEE, RO AR R AN IR, o xf 2% 2] %
PR 2 3 ek A IR H R B RN 2 3 B 7 A B 1) 5
Wi o 52BN, A R il e ) R AU 5 AR AN AL ]
5 B IH 2o g e 55 7 il BUIR 55 R DG 1Y 1) 8 (Zankeer
et al., 2011), T Hi & 1 1H & 16 M 45 W ) i
At S R, R B B N DR A
1, RAFIETESRZ AR 55 (1A K (Komiak &
Benbasat, 2004), LK 4t2s PR ZH#/E(Verhagen
et al., 2014), M T X 0 1y 1ok A5 R 0 44 565 0 I

HARRA B
fi& [
5 BT E R RS REELA SRS
A (PRI IRBE R T X TE B Ak (AR, VSA) H
§ NG
m - 4 Hﬁ’%’
" RAFLFHAR MRS RALELT M4 RS el

(AZHHERHL, ATM)

(ELREM. #&ir)

>
>

HINAS TG B
B 1 HAREG S5 AL S 3 DU /0B (Verhagen et al., 2014)
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[0 77 A R B0 (Holzwarth et al., 2006), iX#E
2 M AL B AR B LA -

B WF 98 2R FHE 2 3 6 B = A,
LK Wy 38 1) A 2 R AR AR5 58 1 SO0 5 AU LAY
NN o 7 it BUIR 55 0l 7 B S T 2 S B Y
BRI, TR DR R A IR 55 B Y — A
B 25 PR PE A (Caruana, 2002), 228 T FI7ELR
W) 4y 42 565 1) 7 2 45 SR AR 1 (Biitner et al., 2000). 7E
W28 I, g R UL B AR Y A2 LRI RE 235 )
HRENSE, AR, 5AHERE
FALE, HE AR AU S 2 2 X R 2 . I
uli, LUK il BUIR 55 A7 S i 100 T S A 1Y
A5 (Holzwarth et al., 2006; Jin, 2009; Jin & Sung,
2010; Riedl, Mohr, Kenning, Davis, & Heeckeren,
2014; Shim, Kwon, Chattaraman, & Gilbert, 2012;
Verhagen et al., 2014),

TS 915 Bt 5 35 1l ) 3 1) WU B AR B H A
2 R U0 B 5 AR 8k 1 T 224K B . Holzwarth
25 N (2006) 1 BIF 5T 45 2R & BR, A T 4004 B A e
{7 2 A7 SR ZU A A K R I . Wang 25 A (2007)
MBI — 20 R, TEM )k 2 rp, ARk
TRT 2 4 R UL A QLR A R A 2R AL A TS P st
SRR, 2 RFERIE e E KA S,
WERFTE R, R B AR TERT, 212
PEE IR A2 AL, T A 2 R 3 W I il
PEBEAY BRI 2 35, FE T2 e 24T A 1
7 1] (Beldad, Hegner, & Hoppen, 2016; Bente,
Dratsch, Rehbach, Reyl, & Lushaj, 2014; Chattaraman
et al., 2012; Shim et al., 2012),

IRBEFE R, TR 4y 00 il e (R AL B
AH 23 X0 2 5 10 285 B R ) 2 o) 7 A R I 52
Wiy, SEUESE T HEAUUE 85 AR SON O A TE

3 FEMHEA R AN AL EA

A BE AL AN [0 AR fife B T 522 il o #0464
B RPN A A AR 2R, B At £ s iy 3
1 (Social Response Theory). #4255 B2 45 7Y
(Threshold Model of Social Influence)Flifitt2x38
13 ¥ (Parasocial Interaction Theory), Ifif H. ¥/~
T AL B A AR, R A N ZERLL, B
211537 /B B8 (Social Presence Theory),
3.1 #HEREEE

Fhos O AR, EANLAE Had B, Y

TR L B 5 A LAY 8 M ok S e Rj i
AR AL, P, D, ARSIKIEAE S
)Xok Ak Ak 45 M R (Nass & Moon, 2000;
Reeves & Nass, 1996), #5522, HAOREHES
ZZH ML AR AZE, it AL A
2xH 54 (Social Actors), THAEHLEY . FH 7 RIXFREA
FKryl 2R AAL, IR 5 A Ag T R
RIS RN, WZ=7K (Fogg & Nass, 1997).
#L% (Nass, Moon, & Carney, 1999)F1 5. B (Moon,
2000)5 . Xf HE 0002 A B Y R sh F 5% 45 SR RN,
2R BB AR, B2 M AR
£ T4 (Louwerse, Graesser, Mcnamara, & Lu,
2009), HAFFH @R MRI BRI, WE
PN 1 R 5 23300 5 A ZE B ] 04 i X
(Schilbach et al., 2006), X ¥tH 5 KA L T
HBEAEMETAT T ANG AR —BE, X
—H S5 B T A £ W 5E 1Y 2 #F (Kothgassner,
Kafka, Rudyk, Beutl, Hlavacs, & Felnhofer, 2014;
Kothgassner et al., 2017; Felnhofer et al., 2018; von
der Piitten, Kramer, Gratch, & Kang, 2010),

MYEA 2 R NS, KA 298t
SRR AN AW IR T), AFEa T H ik
TAZME . TR TSR, X2A
AL 45 J (Nass & Moon, 2000), X ] fE 2 H
FIHEN A SLRSHE A eieh 52
ZHMRME R A PR T LIRS 5
HHEA (Langer, 1989), [R] A AATI 1] F 4R 4 fai £k 149
FE2 A AU A 34k OB (X ok A 1
ALY IS ALAR A BN ) o I HLIX AR ABLEE B
SR A sh ikt & RO BT AR &
015 B T.77 X (information processing heuristics)
o T4t 2 {5 B 19 1 18] (Tversky & Kahnemann,
1974), Ak T X5 E AR B 47 A7 0 o

FeFAk o N, Wang 55 A(2007)IK K Y
Wyl i L T A SRR, WA B
H . R E A S A AR (S R) (Steuer &
Nass, 1993), 023175 &I 2 5 % W 49 0wl 1) 2%
PERI5E (socialness), EIV I 2 & 234 Wy 0 3 4R Sy
&A% 42 (Reeves & Nass, 1996; Steuer &
Nass, 1993). Pit, fEMZMY e, AR
0 AL B A BT A A S B Y R e B &
LRI, TH 9% T B8 S0 FL AR A BE i b A
I Ft SRR, ARG B A S 0GR, I8
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TR 7K RN ) A, 3 T s T G D 47l (Wang
etal., 2007).
32 #HSFSRESR

thos s B IR A RNy, R UL A R A
B4t PR RN, 72 A R S ) DG R Bt
2= I54F® (social verification), #H£x ¥ iE & MARTE
i FULAE A v A 50 1) 5 Al e 04 A 5 EL R R B
B I Ath, 1 LA AR AT A R SRR SCRE R, AT
A 8% 2 3 W] A AE 19 B2 B (Blascovich, 2002), B 1L/
£ B AL TR B (L6 AN 245 5 ) 8 S04k B
F P, G A o 1 R U0 AR ) AN AT Oy i M 5 i A
SWIE P R E, tHSRIFRA R —F
BB, A 681K P Rt On, thessmA
SRAEE 2). Ak 2 B, YT RGE kUL
BB EORLE), TTIntTh Bk
AR, MUt SIS kA 2, S
FRENTE R LA €0 R B R i QR AR, AT
LS P DA A 8 1 A e R A 2 P R I R
(Blascovich, 2002),

G| AR BRI R
i
| R BB
- ML RIS
R AR

F 2 fkh&E R R AR (Blascovich, 2002)

AR Ak 2 58 i o] FRASE RS, A Xof i 4004k £ 5
RBEA LSRN AR — DA . TR
B, R A ECONE AR S R (RS B E)
(Blascovich, 2002), K tt, ARG #H2 1 s 7 Bk
T HE ST (| B HR1E (Bailenson, Blascovich, Beall,
& Loomis, 2001; Guadagno, Blascovich, Bailenson,
& Mccall, 2007), 75/ 25 Wy fe b, A7 57K 3%
H EE LA AR th RN, B R A
B AL o AR O, (HEA B B AT o E
PRI, A BE A% 8 18 9% 7 ) B Ak 2 3ok K,
MNINTZS R Ak oxPE I g, S A 5170 .
33 HEHSTEER

#1432 #: (parasocial interaction) % — HE &
B4 2 i Horton 1 Wohl (1956)42 i}, &4k T i
A I S A M OO R, B2 A2 i A b

(PN R (RN G A Ve E D O S =2y
MR A\l (o (LG 2 N . S sk sl i
Ui X UL ) 7 2 SRR AR, & Rt — Rl AR
SANPRZERR, XS EET A S
E A, TEIR. B RE & =URRE, Aisz
NG H SR Al A stk . BRI
P2 1% (Schramm & Wirth, 2010)., 75558 AR R
R A R N L N AR S DA i =S
MIE B, &2 RINH T ASHE . XAt 258 i
R X A F B 238 14, Horton A1 Wohl
(1956)%5 Hotiw 24 Fy ikt 2 58 7, SR @ TE
) 2 28 D) J2: A 23 5 & (parasocial relationship),

SR SR A S EE AR R Z A5
L G T i £ 09 E R (WE YD), (AW
50K B iz T R 45 21 35 o 18 FH P 4K 56 (Hoerner,
1999). 7EMZEECFILIHR, R SRR T 1H
BB MBS A R R, A2 AR B T S
TS €0 00T BBl 2 A 23S 1R (B A, JEL 3,
2016). FEMZE BT, WAk s ER ML 1
B ABREARERE, LIRSS A C S8R m0E
WY FERE (Goldberg & Allen, 2008)., 417G #F 5% & 1,
TEM IR, U KA EL 5| & T HAh /e 458
T WL N, 3 T 1 266 AR KR
30X U5 T R ADLAR B i T A 7 4R 5 A A A I
Yk, (#2575 B R A (Taylor, 2011).
[, A P BLAT 5 A N B €000 S A
SRR, R R ADLAE B R a2y
Il 37 8% 7= A Y B8 B R 15 A8 & (Lee, Peng, Jin, & Yan,
2006), R, 2404y 0 sk Hh i e ALY 5 A0 B B
WA IE Spt S RAT, HFRE S Akt
W B 0L B B AR S AR S AR R, RS
AT WA SR IR st S R R, XN S
LA AT G Ak S R, b I g 2 A
LR, I3 m H W P & 1] (Keeling et al., 2010),
34 HEIRIFEIER

EAREE BRI A X R LS A
A PR R AL, (A 8 s S s R
A ZEALE, A2 3 B MR 7R T X — N
13 FE(Lee et al., 2006), #+2: 13808 H 7 7R B
BT h 5 . AR HA MR, ©RE—
ol it 3 JR R IR B O SO R A S A RS
PRS2 0 BEAR S (Lee, 2004), oWt T H
FUAR S B N AETE RN 5 b N FEAE”, Al ANy
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CHATM AR RRE, DURBO R 5B R NRE
(Lowenthal, 2009), >4 1 /= £ g S 5% ol g $00E
ST GRS S B A AN G, e
A S TR —25 6] | O3S ARSI
Xof Al 15 2 B A SO ) AT S S (S AT R AL
B &5 = A7 T AR5 5 &N (Biocca, Harms, &
Gregg, 2001),

A TR AR TE A% iRt 2 1 N = 1R AR 5 TR
KI5 AT AR 995 fE(Short, Williams, & Christie,
1976) o A4 11 17 B v 0 TR R 5 0 DA Ol S A 5
PR . BE . AR, WAL S SRR AR
SN CRENIE T SING PR | N 2% e <15 PP N =1 e 7
T B0 IR T3 5 AT 5 N BR R R R AE 55
(M Hitm, 2013) B AR LT B LR B A 19 52 3
(Computer Mediated Communication, CMC)#kt/1> iy
X 2SR E F R B ot sk R, B4R
NMEAR )& 2 (Walther & Parks, 2002), {H A1
i Z R IE AR R A 2 A %, A03E i R A IR
B XA F AR S E S, @t i . A
MERRERFEE N SCARMMAENE, RN
[l 25 5 AR HE -5 HE P 9 455 48 22 H (Hassanein
& Head, 2007).

CAWREN, ELUTEVLEAN T T,
NEPFEE . EE . XM S Mt s xR
FRAEME S R AL N, nALSE . BE, AR
% AeAE, DL CH AR P 45 R (Nass &

Moon, 2000; Reeves & Nass, 1996), i A8 ix 2ett
S FE IR A BRI 2 1L B (von der Piitten et
al., 2010), 534h, FTEVURX B RIIES, AL
B R LR B & T MR B S I S B (Nowak &
Biocca, 2003; Verhagen et al., 2014), ftb vl I, 24
LN A s B I T B APk
FEAFRAE At 2s R R, I8 2 35 ok 23 7 9 2% 1 ) ok
RSN B IR 55 DU AEAE, IF7 A S A Al i A
I (Oh, Fiorito, Cho, & Hofacker, 2008), *:2:1lfid%
B MM EHE ST INEERE, &
XV S B S DA R e R Y O AR S
(Hassanein & Head, 2007), A It HR34E4: 231l 3708
B, Y AR Rk b A L B AR A
Ak 23 (T 9% 25 A6 i HOL0A 4y B B v R B IR 25 N R
SRR LA, ol RKES
(Hassanein, Head, & Ju, 2009), Mfiz75 8 F4% |
B W W) R 5 (Holzwarth et al., 2006), [ A}
INTAGARER A2 SRR, IEREAR T KU BN, ik

M HoW S 2 0] (Beldad et al., 2016; Chattaraman
etal,, 2012).
3.5 IhEE

ZE L RTIR, DU Rh IS R LAY QB RL

N A 25, WARNERR, T
BB Z MM RR, ACEAMEME 3 PR
M EIBHATUI . B, RN EE . e
M (58] IR 7R R 7 Ak 2 22 B BRI MO [a) W0 £ A B 17

PR3 R HA BT S| WOER LA
WAt SRR BRI SRR
RIDIGHNALFRBERIAT Ry WL SRR
BEMEKENE R LM > FERAAVER
£ B B 7y
K4l l
s T B AR Sy B W H AR
’fJQ}E gg, #J“"E%Z#&ﬁ% > ?i’%ﬂ'ﬁﬁj%ﬁz‘ > 5%%%@
i/ U
A
ﬁﬁ%g& v
e W B A SR T BOE
{ NG R
HEL L BRMHEX | — it atbn

B3 B AL S A ) 038 B 2 18] 7Y 5C R
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AN & A R o+ R BRI T
WL B AR S R g, HER
A INALRRAE s At s MR R B2 A Sk i & T
P R Rt o PRI, DA {8 S 1 400 B AR
At By, AN RSB R AR AL A A
SR, DT BA 3 2% 3 R R g, 3 2 ey L2
FWSERE W o 25 i s B AR Y D0 45 A [ O A,
TR B 0L B QB I LA B AR IR 517 R 8
HiERA R ENE RS B, A ek
AERR ISR RN o IR S A B LS WA A
JHLA W0 B2 006 B A B 224 B S A AR R g
BRI 1 2 F00 ARG e A B S, 3 A T v R ik A
KB SNBSS, I SR
SRR, KW/ B Q2 E] A 2R
B, RS R . bR S AR AN [
HIAL A R T RO R AR &R, B E
A B 1R AL | PR R A
AT 018 HAE) R AN & AR B AME S5, TS
ELAG 00 i 400 B A Y 1 LS AR SR Y
A6 ) U2 40U SO & A 1 Y AE S5 A

ok, sl B At 23 1 3 B 10 #
875 T I8 23 X0 kg UL B A AR A o 4k S o A
HATH A B B AR L BT B (Lee et al.,
2006; Jin & Park, 2009). 7E ik N 4MFE & Ay 3[R
EHT, EHRE A SIS ERY, RV E
P B AR o SR A, JF R 5 Z A
T 23 1 3 R 365 23 30F — 20 SR T 2 3 vk s
B, PR HAL SN, DTG B 5 L
REHEA 2 H, IR 26 R

4 EMHEAEBAEAIERIE

MR 2 4008 5 AR B0 0 i R I, BE
Y B RS I 2 At S i Bk 5,
At e, I 2 5 e & QAT kA
SRTAE, KRR B A W SE A, (HIX S
A — R bR ph S AR 58 WAl stk — 25 5
HIRE RO ST, RIS 167 HE 40U g 1R
NS B PEFIMLE] . 75 LR B3Rt L, #F5%
T 8 5 R ey B A 2 5 B LA ) R
LB B AR (AR FIBLHRIHEAT T R ERFSE o
4.1 MEWRE

TH 3% 3 A2 W SR 5 S s IR 45 A A v, R
FI) T 5 BT B2 AL 1 B R g5 R B TS AME B RS

PEAETR R, FFECOIE 0, e A AR 55
F4E (sense of personalization) (Lee & Park, 2009).
JE P00 65 AR SRE SR IR PR A IR 55 R 5 B
2 G AE— . —JrE, kAR S5 B AR TT
AR R FE R, BeUs T4 U Al 2% P Y
Rk e 2L, PR Ut 5T 2 dn AR DS IC 1Y 7 5 AR
% (Ho, Davern, & Tam, 2008), 75— 51, #IAfL
M ZRAE P75 A % P 7 A 5 IR 55 S 3 — X — 22
YA 5 (Suprenant & Solomon, 1987), 7E# AfLZ
R IK ST, K LA B A 2 SR WA AT B A AR
F T E B MEAL R >R (Komiak & Benbasat, 2004).,
rob ] D, i 0L B QR AR 8 X 9% 3 1 TR AN
WSONE, I 2 A A A Y IR, DA T BE A
TE 25 W ) ik o rp AT P AR IR 55 i1 56 (Verhagen
et al., 2014),

(IR, 40060 B AR R BT 5 & i - AR iR 45 50
WA PR RS . A% . AL A
XK SR 5% IR 45 5T A IE 4 Y 32 2 R R (Zeithaml,
Parasuraman, & Malhotra, 2002), I H-/ AR 5
1B 23 R T 2 356 IR 45 (4396 7% (e.g., Ho et al.,
2008; Suprenant & Solomon, 1987), K, FEL4,
BT K& WA PR IR 55 1158 23 5% W 2% 35 1Y
I 55 i B B (Verhagen et al., 2014),

42 HSZFHRB

#1422 3 #¥ (social support) g 4~ 1438 i $2 1L 7%
TR Al N 354545 B (Shumaker & Brownell, 1984),
FE 2 S AT e D B B TE AR R e, O A7 B
FN I BG4 N o FE 2 Wk AR v, dn 2R
B R A BRSO IR e, 1R W) 45 ) 46 il
G B % T — Le RSk U (N 248 N), B —
R JIIEBE, 25 5 308 B EORT 158 1 ] (Adams,
Stubbs, & Woods, 2005), Kk, 7ERZEEYH, K
T P P — S AR 2 SRR W L2 1 (Adams
et al., 2005),

BN BRI IR 55 fg s R v B RO TN PR
fir, EA A2 4RE (Bitner, Booms, & Tetreault,
1990), 33X 23 5 Wi 9% & 1 1 2 347 B (perceived
social support) (Bearden, Malhotra, & Uscategui,
1998). fEE MM Y EREE T, il SR
WA B SL R, MMALINER. HE.
F M A {5 (Dash & Saji, 2007; Keeling et al.,
2010; Wang et al., 2007), DKtk 2 Mt inai gt
FH(Qiu & Benbasat, 2009; Wang et al., 2007), 3/



890 O B R 2 ot B

%278

Ty Rl Ak s e . X ARHE T I 2 SR
KA H., A Bl T340 9% 5 78 X 46 W ) 2o 7
At xS I, $& T T n R R, T
DT ) ) AR R IR (Wang et al., 2007).
I, 5 AEARERL, HEAOLES B AU nT VR i 4L IR £,
3 S S A BT Y SCHREFIE R, S TH T Al
— PR PR W Y A, AT (AR A A 2 Sk
J&(Chattaraman et al., 2012; Shim et al., 2012), T
23 SRR ARAT DU 23 B2 WA I 2 38 X T R A BE
P E ¥ 7 5] (Chattaraman et al., 2012; Shim et al.,
2012),
43 EfE

{5 1F: (trust) J& — F 35 T XA A7 24 09 BR AR 0
HEYLHDIR A (Rousseau, Sitkin, Burt, & Camerer,
1998), 45 K& TN H A 15 AE A A 5 1E (Lewis
& Weigert, 1985), 7EMIGEIEYIH, H R EWH
HERE SO RAETT (R AR5 5 3248 0 (BRI 58
Dy If () — L BAR (5 A, BIDAR AT & 1 BE ) W 2
THEEENTE, HAT 2R THEEE A 1,
PAFAEE A IEH AE 735 BE ) 104E R (Gefen,
Karahanna, & Straub, 2003; Qiu & Benbasat, 2005),

HE DL 5 A 22 B B ] SRR AR Y
R, WIFEE . 123 . A8 /1% (Komiak & Benbasat,
2004), (K, FEADLE B A AT g 2 52 S it R 5
% 7K A2 35 15 4T 19 T B (Papadopoulou, Andreou,
Kanellis, & Martakos, 2001), & Ml & GEH
X4 (Xiao & Benbasat, 2007). 74k, HERIEEL
P ME B W TR (mLA ., #HH) Qu &
Benbasat, 2005). #MHLREFENANE . )
(Papadopoulou et al., 2001; Qiu & Benbasat, 2009) .
AR PEDIAE (Komiak & Benbasat, 2006), DA K %} H
AR A ERIE R . AE . w5
Wi I B A AR 7 85 £ (Beldad & Kusumadewi,
2015), BRULZAN, LAY B QA S o) il a4+
22137/ (Almutairi & Rigas, 2014; Dash & Saji,
2007; Gefen & Straub, 2003; Hassanein & Head,
2006; Qiu & Benbasat, 2009) Fl #t 2 3¢ #F Jak
(Chattaraman et al., 2012)3& fill7i 2% & W 25 Wa 4y rp
MEAE . (HAEE M AT A R BN R,
JETH B W SEAT R B N AE B 7 (Harris & Goode,
2004). XF RSN B AR AR AL 2 05, k2%
B & 0 1k 40 AR B R TE 4R B9 R (Qiv &
Benbasat, 2009), i 3K J& B (Darley, Blankson,

& Luethge, 2010; Jin & Sung, 2010; Lee, Sun, Chen,
& Jhu, 2015)77 4 BRI
4.4 X RRE

XU S (perceived  risk) 2 45 1 2% 78 W 3K
PR A5 A A, pl T T ORI 3K 45 2R 1Y
45 LA B b 5 | 2 9 I S0 7 A= A — T AS i o 1
Y 3 MRS (Stone & Grenhaug, 1993), Uy= & X
WS | W0 45 XU . Bsf [ JXURS: %5 (Corbitt, Thanasankit, &
Yi, 2003; Forsythe & Shi, 2003), 1 2% 3 KU 8%
AR R AR Z, W ) Rl A 2 AR
4RI BE(Adams et al., 2005), T4 2% % KU 1Y IR
2 R AR HE N 4% T W) 1Y B 1] (Reisenwitz, yer,
Kuhlmeier, & Eastman, 2007), [l it JXUBS: /8% 50 2 k)
Y5 W) i) B KB fi+ 22 — (van der Heijden, Verhagen,
& Creemers, 2003),

AELAE 1y 190 st v A7 ) Rl 4000 B AR T A S8R
B3k — [A] 51 (Chattaraman et al., 2012), M5 & 0B
MIDIRE T TR E, SRR B TN e R
2% B A 1R I 5 W A B P Y KU B (Rickel &
Johnson, 2000), #H FQHE I BEAE AR I8 XT3 2% 1
DT A A, S AR B 8 R A (Gilbert &
Han, 2002), #1752 @m0 2 & PRk B o W],
BEMRI TR A T, BEIFERSH
7 RO DE TC A A7 2, DT A 280 988 AR HG A R £
FF 388 i JEL 0 W R B8 19 55 7 8% (Hostler, Yoon, &
Guimaraes, 2005), HE, BEARIA RN E S
37 8% (Dash & Saji, 2008), L Kz fy it A 1 %F
By W 3 (4 15 #£ /% (Dash & Saji, 2008; Harridge-
March, 2006) 7] 45 25 B AR 78 2k W Hh i JRU RS gk
W Bz, RERMHE QR RE A R I 25 1 )
rh i X RS RN, R 0O 2 ) W A R )
(Chattaraman et al., 2012),

IRAETE R, R UL AR RO Y K
A — AR OB R, TR X R,
AR SCEEAAE A FH AL 2548 P e T Ui (181 4)
SRAS ST G ) AR T AL 2854 05 o o2 4245 31 S HIE
RS 4, (HARYE A IS . SEUER ST Mo 4578
R OCR, A SCA N R AR RE i
VBRI T Ak S Mo, (T 2 2 K HUR Ry
FS S B, A S R R, 35
AT HEAE SRR AL s R R, XEMARK
A e 0B o 1 I B 5 N = S
TRRR 55 158, M55 B 4 2% SRRk, ORI



W LR AR W B
H L B LRR,
W > IR SIS, —>
ez AT AAE, ;
BB S LR,

IRy R R Lt VNG A 891
AR S5 A3
o
HENE
Sy
i
U

P4 E bl A AR SEON A FE FIATL )

X R AN ol B AS AT IR, I AR XUBS S, A
M Fie 245 LA B 5 0 ) 1)

5 ERSHEREMAMEZmER

B WA SE T i L8 B AR B A S8
N, T 4SO s R 2R, R AR A R
AR AT T R RIS, X H RS =2 R
P B RIRRE . AR AN E R E,
5.1 ERHEENRIEHEE
511 EBHEERIEMNIMRIFE

FEM IR, 5 8 A B AR A 28 B 5
MR Y15 2% 25 6T il RN 1 K ) 25 8 (Ried et al., 2014),
PRI, R 0L B R A S/ 2 R i 2 5 i 7 9% 2 11
Y. BRI M BLAARRRE | iR, DAK
SN | 45y R T SR B QT A A
FEAE X HUL SR R ) o

L A\ Ak (Anthropomorphism)J& 8 4 N2k F ¥y
HA NEEM Ak st 1), BR—FAZ
K2 I PRI A SR 5 17] (Lee, 2010),
AR A2 N B 6 (Nass & Moon, 2000), 4z
fREEEA P ACRRIERS, KA B T4 & R B
Mo EAMFITERM, R EE A SN LR
B, il R AL £ 38 H (Yee, Bailenson,
& Rickertsen, 2007); 5 HA AISFRAE S35 EL
22 H BB 23 R 56 51 0 5 A9 4 23 1 3 B (Araugo,
2018), 34N, BIAALFRAE SR FH P X kg LA BT
I HTBE o SRR B v %) B L4 QA B s i 5|
JI AT {5 BE (Nowak & Rauh, 2005), INTE R A 45
BT P, B — > Sk TR B RT3 3l B LA
FHS 140 FH P 0T 48058 I G A5 AT RN A2 B
J&(Donath, 2007), #4h, AMTEZKAWE] S1H
HA NBRFIE AL B, 325 % i 401k B T 1%

A5 B 1 038 S IR (Jin & Bolebruch,
2010), Atk 4 0085 B AL 2 L
RRAE B, R 38k 25 R PR AS B AR B, X 2%
B AS EERAT R A B R, (HA A ST
JE DL B AR A DU AR R AE X 7 9% 4 O IR 3816
I 3& R (Verhagen et al., 2014),

T3 shOV HL] (priming effects), Pefia £l
Yoo (2014)HE1; T M 40LaY 85 4 2 A A IR B3 €5 % 71
WHME W, PR RER, 55 A KRN E
PURS A AT AR L, 28 00 R 1) o 004 B 1 2
XoF I B 2 1 it RS R R A ) R 1) 7 A S A R )
I HIH 2 5 28 B A AR 1 100 B3 AR B T K
M NBRIEE RS . X ] BEAE TR R ZI N 4
BTN A s RO R . — HLH R
SZBENZA R IR LR, M sRA NS
2 —EAT M N (Bargh & Chartrand, 2000), %3
b, AU i PR B S, RS B Bk A
5 T A (1) JE 48 7117 46 (Sherman & Clore, 2009), Uil
B0 AR 2337 KM B RS 1 AT 25 0 W R B (Vi
1997), DA, 25 BA€ A IR A i 0L 45 1 B T
RO E BT S O S g, ki
HASE . WY . A5 AN BR I B 55y | AR
T 150 (Pefia & Yoo, 2014),

0L 5 AR A 1 W 51 g ) 2 55 i SHL X 9
PH W VRAE . Kelman (1961)ikH, 15 E 164
N BRI S 2B B CE W R R 3R,
XA B B W R N Ak I R 40 1
WA, W, (7B ERHHE IR 14
PEHEUEIRRCR . H5AMRA WS T AR R4
PR, 3 b R B A 36 2 A1 X1 A TR
11 R A5 193 % (McGuire & William, 1985). 5
AN—FE, AMTHEE RS M EA W51 10 8l
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JEFT 22 H (Principe & Langlois, 2013), KL, A%
71 7 0 i 004X B ) A A B 5 1Y Ui IR 77 (Holzwarth
etal., 2006), 73 5k, MELES &R S S AL 2>
BN P B S T (Lee et al., 2015), i H4xil
I 5 MY % 2 T R R 3mSR 35U R (Holzwarth
et al., 2006),
512 ERHERERRIE

1 FBRAG 2 — PR F IR WAT N, it
22 H 9 A T EAE A (Fridlund, Ekman, & Oster,
1987)0 Bl SIS —Ff i o i O R 1S, SO 1 Rk
-0 41 £ 48R B2 5% (DeWall, Maner, & Rouby,
2009), 2 ARSI EZERE, FEARZHRTHE
HZAE H (Krdmer, Kopp, & Becker-Asano, 2013),
TH 28 YL P8 (Primitive emotional contagion theory)
R, A — B R 5 5 — A AT R [
Hfim, I B IRSEX IR aiG T
i (Barger & Grandey, 2006), I, 5 FRIE %
i) 32 i 0 52 B I 4 AR G

BF B A R A R e AL 2 A8
AR RAE T EAT IR T AT RE . ZE SR
BRI A e s W A T 5 AT
B, W T A Rk, #ENIR T S A
75 45 T L s R B, BT 45 A AR 3 K
(Taylor, 2011), ¥4 BF5T & P55 T T BE AR A0
FACHIAE L, TSR B e i i UL QA 22 T %o 4
AT IR A S Rk, TR IS 45 RN 32 H
PR, LI I BE 8 A N BR W 5| F7 (Oh, Bailenson,
Krimer, & Li, 2016), [FH, #HFEFEFTHELRS
R AT B 3 T BN A ) A R B, LA
R AT 8 6 2 B PEA (Leigh & Summers, 2002).
TE TN 22 ISR 3RA% 1 i 0L A B QB AT, T 2
RIS E| T E 2 APl A S RO N FRE fil,
DL B R 1 1 45 (Brave & Nass, 2002). Hi it a]
UL, RERLE B QR M I 3R 2175 R S 3 TE o
B At 23 I 7 B ARG 28, AT A ) T T AR
EENER ALY/ BN
513 EMHERENEEENEE

VAT NN A 1932 3 1 (CMC), BRI
L5 B3 18 (modalities) & B A [ I 1% 35 Z2 i 5 B
LR RINAE I (Daft & Lengel, 1984), 52 DU 103
EHH S E SR, W2l it R R Y
WIEAGIRE B . SCARJR H A 45 0 ) v o5 i 119
BRI, i fl . BB FS I g

Z TR AR LRI B 8 FI v K 2 (R Ve . B &
ADLIE R AR B K, “CAFNTE S (text-to-
speech, TTS) RS WA 78 Wi {5 B U5 A . H shiE&
MBS . S HATEG NE RS . BT F
REfCEEAT VR BREE 32 A .

A R AE 25 5 Wl P X T A A 1) S
(Dennis & Valacich, 1999), /[E] 8RS B &
JE B R X P ST A R AR E
KB, Sl FISORSZHEA L, 1 TTS HAR
Xt 22 B35 R A5 0 LA /Y %2 I (Jensen, Farnham,
Drucker, & Kollock, 2000). 73 4b, 158 & iE 4
W APRMEAE, Sl SCARBR I A, T
XTI RRAS 40 2 iy 2R A [E] R AR SR, 3
8 B A R 14 22 9 E 1 {5 A B4 (Bos, Olson,
Gergle, Olson, & Wright, 2002),

TEM M s rh, S A 5 9 &
22 HL A A S R S R R B R R
oIS I, R R A B R
B 25 28 I 1 AR B 1 7K (Reeves & Nass,
1996). F i, HHFHAEALNFEHRTHES S
BRI B B, SERAAEZNRELR,
X R 23 S, T 4R o X i 0L A5 R
B, W5 B aliE i SO 235 B,
TH SR F XS F TTS 15 1 i S04 B AQ A B = 19
A HIFNE B 5 1 (Qiu & Benbasat, 2005) . {H/5 B &
PLEE R FEE I LS A RN, A
FEEM, SWrstilE A, @A R BE
Bl R B R Ak S I Rk, I HUK
RE L AR 0 TE B Tl v, (F B ETE
75 (Jin, 2009). 33 W HEA S B PEIF AR S BRI =
BRI . B LIS & E K
UL A 0 5 R e A I TR B (Al ), AR R
PR3 TR B (T BT T A ) R U IR B R
Ab 3B B
514 ERHEREMZRAR

TEMRY i, HEE SHEE LA 2
AT, WL 55 S 1] (task-orientation) il #1255
] (social-orientation) (Sheth, 1976), 14 $¢# 5 44
HZ I AE T A 2w I 2 WS AT 5 LR
(Crosby, Evans, & Cowles, 1990) ., =53 HIATE 55 F1a]
Y XA A AT A28 e 1) KRR 2 Al R i %
A TN RLA 2 i 20 (Williams & Spiro, 1985).
E45 R X% B —F BAn g m . B BN
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WO, SRIET S SR AR A W AR . %% F
[B]; T A2 5 il KURS 2SR FH AN MR AE . #E28 i 5K
5 oy R, SR oF 45 & (Williams &
Spiro, 1985),

YR TR B MR R, SRS S m KA
A B N DT R B — 1 &l 5 e A Rk 1S
1 2% % 19 {5 /£ (Crosby et al., 1990; Williams &
Spiro, 1985), F5 Wi H: g ¥ 7 5] (Darian et al.,
2001), TR AL 2 S WU B, B B N 5% T ol
REAE 40 /N0 BREE B 10 508 A 51847 ok R B
TE . ARG TR, X REAE G E AN BRI S )
FEESTAG AT o T3 Ah, Ak 5 1 04 38 T 3 5k vl 2 41
SR LA R R B B 4, SR AR
18 A A e 2R RREUR 15 2 25 Wi T4 9% 8 11 W ) 2 1)
(Lynch et al., 2001), JR4E X858 A 5228 i AU 119
W R, AF 55 A BRI, Hiks5Fmn
WU R Z 0 0L N W Re A s i ik 01 .« {5
AT R0 3% 7% 17 (Darian, Wiman, & Tucci, 2005).

FEN P Pl e, I BT Y 28 BARAE S5 K
H P A5 BB 4216 35 R R (Kumar &
Benbasat, 2002), Uk, LAY B A HE 504 9% 5 28
LRSS T R [RIRE S s e I 28 A . H S5
AT ) TG A2 AN (], 0 9 I il T 5 e s o o 004
FRER AT o TH 3% 5 76 5 I L B AR B A |
Fad AR b, AR A B 524 WY — REAE A P
FHAL SNV RI R, E T 2R AR 55 S 1) Rilg L 2%
S RS BT 2 o X R R AR S T KRS S
FIWFIE B, R R B R BR AT 55 5 m Al &
[0 (4 38 U 7 28 AT G RN B A X e 4 R 3y
RS R W {5 AR, 0 3% i 204 9 & i (Keeling
etal., 2010), Kk, 7EERIEERISGHHF L
(R FE AT 55 S 1 At 2 S 38 A A A8 T
Jr .

515 ERHEEREN ABEE

KidiFse M, AFREA BT AL SLEA
MR IR B ), W3S ML (Nass & Moon, 2000)F1
Fil i (Aaker, 1997), ZEMAPIM G, FE BB S
AR ST B3 TR LAY 85 A B 09 A%
FRAE, A& 357 S B0 S MR ™ O 42, T 1
T 400 B AR B A U AR AR (Jin & Sung, 2010),
CA ISR T LS SR A hr . T
il 77 R LAk A5 RS R AIE 1 5 1)

% Uf(friendliness) & % 38 A X G A ALSR « KR

P %A T & AN G R A B PR A A I BE (Price,
Arnould, & Deibler, 1995), M55 H#4E4 1 1% F
RAFAT BT 50 2 3 ST R AP 08 & (L, 2009),
I HX 5 & 4 23 i 37 8 AR 7 # 2L (Keeling et al.,
2010). P, 2508 2 R LA B AQBE R A L,
TH o 0 23 BN B LA S AR 2 T
OBV R, DI 3 2 35 77 A 23 1 37 B AR
5%, s HAMEAL RS 68 (Verhagen et al., 2014)

AJ {5 P (trustworthiness) & 48 {7 B A% 15 & 4 A1
B A AT R AR BORTE AR BE, LIRS B B 22
WA W PR S W mT SEPE A9 45 O (Hovland, Janis, &
Kelly, 1953). AR —ANS & 0 L R e
AER, Rk i E B W R EAFEEN. FA
W WA B AL R 3 00 AT 5 M a2 X B R 7 AR
R ) (Maddux & Rogers, 1980) . {5 EVE#E# 11
Al PE BT K B A S TE AT A5 P A i B 2 3R
Z—o W ANFEE N MELE WA N TR,
L G (1 U IR A AT B A B S 9 R % (Brehm,
Kassin, & Fein, 2005), 5120, @ iles g0 R
EOR R R RAS A =N K =X P IR AP U 3
T R UL A AR R HPE (S AE (Lee et al., 2015),
AT B4 T AR BOCR,, 1 TT 4 vea i SR A KT R A
T i B R U&ﬂ@i%ﬁrﬂ(Holzwarth et al.,
2006; Martin, Janiszewski, & Neumann, 2006),

fit 1 (competent) Fl EL i (sincere) J& 5 1l {5 P
B R O 1 PR R NS BF T (Aaker, 1997). AR
Aaker (19970 TLAE M S5, BETIHE SN
BAEWY . AfF. %K. W, REMSERF
ik, T ECIR B2 SCARME . R B R
FLEL ., kK. BESCRERE . SR AR
IKOF B AE & FAEAE B WA OC, I EIK 5 15 <
OB TR, e B e A E
YIURE R Y 5 R B A TT BE B 15 1T (Aaker, Fournier, &
Brasel, 2004), SULZEML, 24 04 B Qg b
B LR BE ) 0 NSRRI, B TR IR B(F
BUEEAT T REBL N0 AR T AE Y, K ok AR
) o RS BE L T A SR T R ) D ) R
] (Jin & Sung, 2010).
5.1.6 ERHERBHNERE

S AIEE SR (Utilitarian \ Hedonic motivation)
S TH B AT W 25 W 4 i PR A sl L(Childers, Carr,
Peck, & Carson, 2002), W4 3k AH R ) 40, 45 52
JH RIS 9 441 {8 (Utilitarian \ Hedonic value), 5
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FHAE DG TE 1Y J2 P RE A% DA IR il vh 34 BT 7 £ B
AR, AEA AT AR A arE . IhE
PR DA FSE FEE (Childers et al., 2002), T4k
I B DG TE: A9 2 PO 3l BRI P . T 52 e L A A
PR D4E s B FFAE (Babin, Darden, & Griffin,
1994),

HE DL 65 A ) A 2 PR R BE 175 K I 3 1Y
oA SE, W 9 (A 23 BE B (Keeling et
al., 2010), HGINHAE LIRS 7K P AR R

(Wang et al., 2007), FRAFFUR Y 1EL I DAL (e.g.

Hassanein & Head, 2007), X 23X} 55 H = SR E
FEHRRGE I o 3 Ab, P A (E RRAE X I 35
PR IS &R, Etemad-Sajadi Fil Ghachem
OL5)MIFFR K I, SEARMEAEL, B E
AR 52 FH A (B8 0% B8 5 25 RO i VS 2% 3 X A
LR b BUIR ST B R RN PR o R UL B A
P L AR SRR S R AR B S RN 2
R E A LR A M IR 55, R ETE S (R B
(s . 55K HUFSE) . M ar L, sl A
B AE R IE 2352 W00 TH 9% I AE I R, T
HORFLSHME, BIA M. AREsas A
WEMFRZW, Rk, BRI &1
BRI, N E A O TE S A L
517 ERHERE-REFETEYE

HANEBBEZRE BN T, [FEA
BAVMRBR, BERRSFEEZNGERSR
— 2R M U it (Kamins & Gupta, 1994), 4 1
FERW], HWRHREERIEFN 0 — R L%
F) 7 FACE A BPEN 5 Al () BT ACE 197 22 1]
A VT BE M A9 52 0 (Kanungo & Pang, 1973), 5%
PEACE AL, LB MAE AT NIRRT 320
WEEZ . MR XTI SE RN, HE
) TR B Ttk AR, BT R &
S AR Z2 14kt A AT (Foster &  Resnick,
2013), 7340, MRAE AN BIRRIE A S | 1 5
Mig ) 5 7 210 2 ] Y DT PR s BT A E A
(Kamins & Gupta, 1994) 5 HHR AL/ 5 77 5 AH G 2
WA {5 AT BE (Foster, 2004), JF H 4 MM E NS
FTACTE UG A B, T 2 S A
B 5 X EACE AR SO T 2 E A OC(Till &
Busler, 2000),

K BB T, LAY B A T R
I 1) D PC Pk [ A 23 X6 98 2 35 77 AR AR s e . 4

Beldad %5 A (2016) B 5E & B, S5 AVEBCAT I,
R UL B AR ) (A 2 ) A5 7 it e ) (a2 7
w2 A VG BC 23 % T 9% 2 % o 0L A A B RN R
FHMEE, LRI E 1A BRI, X
B, FOARA LA B AR B S R S AR AT
AN Y ), AR R LA A 7 SRR A DT
T R SRR 9 52 0
51.8 EMHENRE-HFEREEIE

LA B A B A SRR 2 A T A R 4 i
KWMEEIEFTIHLE, TG0 Y8 s
PECANAE WS M5 L IR B T 1 19 P FE R AE (A
dn R L XU A ) SR SR i 0L B B AR T 9 A A AL
(seller-buyer similarity), B W5 EM, HES
B NG IR R (AN e P ) )2 5 o 4 N R
i 15 % (Jones, Moore, Stanaland, & Wyatt, 1998) .
& 1 Z B (Smith, 1998) 7% 2 X UT A 3K 7= iy
A4 25 1) B4 (Woodside & Davenport, 1974) 144
B IR (Tajfel & Turner, 1986), {# H 5H & BA
AEARURRAE 0 R HOL Y B A P A, [R R S X P R i 1
AR o WAL S NZAT N AR R 2
KM EH H 2 A VETT N (Moon, 2000). 5 A HL
SRUEAR L, T B 5 0L 4 QR AR AL Y T
B A TR A S I RIS, B 2 1938 B AR
A A, (A A R I 5 B 2% (Qiu &
Benbasat, 2010), {H A5 HE LB, HESE
L4 B A B 551 1T ) S AR R 2 3 e e 51 g,
FFty R BRI &, 3T X AR 7 A A R
(Pentina & Taylor, 2010),

WE 5T 5 DA [R) B 3830 W0 A i % T AH L1 3%
W o #1421 R HE (Social identity theory)ih b, 4~
PR 1 A F IH 2 (self-categorization) /& — 4~ P 51|
SR R AR B AE B T R s AR S AR
W4 AR S5 D7 T HEAT A 3R JFJE (Messick & Mackie,
1989), F- HARHE 1 28 n] W58 5 1 S 2k 2t At A
A28 AR B SR (Biernat & Vescio, 1993),
AR - 51 FF 16 (similarity-attraction theory) LA
Jy, AHAUPEARRAE AT 8 I BRI 51 7, IR AR
Z WP E SR AM14:5% 35 A M LPUFERE
IS, It A& BB Hd— 5 (Byrne, 1971),
B, 4578 28 F A AHURRE I, 4004 B A3
A A RE A N BEIR AL 5L, 32 B9 20 1 B3R,
0 X5 96 B A B TR R A 5] F1 (Elsass & Graves,
1997), F34b, SRt S BEOR Y BT B 103 23 1 in 4
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B 5P AU AR 77 (Lichtenthal, David, Tellefsen,
& Thomas, 2001), AT E5 B A5 7= A B )
52 EmEER
521 FERER

MR 2 5 %7 LB T AR, T
Ay A8 R 277 B (search  goods) A4 56 2k 7= iy
(experience goods). 18RI MIEHEIH N H1EW
SEZ R AT LLFE Ay T L A E 7, a0
FE TR I 2 7 T ) SR AR T R A W SRR ME T
R R TR 5, ES . SR
L, PRI S A 45T 0% 3 TE 22 I AN E T XL
BN . R, 7 R 2SR s R U 2R T Rk
b AR Q0 R T L A RS T R R
YRR M EEAAERE TR EZ, X THRE
72 fi WU R K 7 % (Grabner-Kraeuter, 2002),

TE L5 W W) FR B v, 7 i 218 AT W 49 ) sl A
I (i K2 4005 B AR BN ) 5 9 2 o W ) e SR 22 1)
G R RIAEAT 525 A 7R 19 7 FH(Lynch et al., 2001).
Keeling % A (2010)i i /R4 SC 30 FH A K BE, 7=
i JE TR X Rl UL 5 QB ) 32 U XU 5 3 B 2 X
G A AT R By 55 1) 22 TR 9 26 R LA R 1R
SR AR, BRI e, A
AR AT 55 3 ) 160 94 38 JXURS B84 B T R 150
WH NG, AR PR 0] 1R T A 2
fl R, DU B AR R A 23 L () ) VA XL
& WA BY T8 2% 3008 WUA5 AR R0 By = 1m) .
522 F@mEBA

H 4 RS 40 m T AT gE M A8 A (Elaboration
Likelihood Model, ELM), #: A (involvement)/Z /&
BEMECB W, ARG SR,
BWRE NG BWEAKEE R, MORSE
Kk sefE B, ks ARE BN T e
4 [H & (Petty, Cacioppo, & Schumann, 1983), &
FFEUESE T B AEULR T TS ER, ER8A
SR, ARSI 2 0 B T 1T 5
MRMER, MEBAWAEZMER, MMM
R B LG S (hO B AR B R AL 1R
NS, @AM A AR T ik B U0 IR AR, Al
B LR R (U0 RS A ) ol T 5 M 25 (Petty et
al., 1983).

77 i 4 A (product Involvement) 28 7 fih 5 1H
F AN, B2 malH 7% A B A
AR 4 (Subh & Yi, 2006). 47 B A R B

XF R UL B B (Lhan, SRR A AR
B (EL), B 7 il A B R W SEAN AR I, R
PR S ARG (EW £, 595, 2017). 1E
HE UM W) B 455 b, 2 5 AR W 3K v A A7 I B
A Re S Rl BRI, JFRMINER
MIAC TR . PRI, 5 I SEARAS A i T 2
AH LG, W 3K A5 AT S T 2 5 T i Y 28 HL A
B, %P A S AR Y 2 BRI SE R 1] (Jin,
2009). U1 Wang 45 A (2007) % HHKE 101484 65 A0 3 1
RESE I e 8 AR 7 o 3K 3 O M ) =

T3Ab, T AR AR X LA B A R AR S
ViR Z (A1 19 % & BA 19 /5 F . Holzwarth 45
AN (2006) A 55 & B, i #0048 B AR B A W 5] %o
Ul R 1Y 5w 2 7 A Y 0 R 4 (log
function), i HE P8048 5 A B A9 L ol M X 10 R 355 R
B 5% M) 2 7 i 8 A I 2R 1 PR 2 (linear function) o X
T AR ATKF- 7 i, R S B AR B R 5] )
Fe el A TR AF I B IR X T i 48 A K- 1
TR, MDA AR Tl P L 5] A T Y
YUIRACR o Jin (2009)A9BE5E % 8™ dh 4 A BZ RER
A R AOLES R AR AN [R5 R S U O ORI
FOXTHIE B E B A2 o X P i s A
FIVE B ok U, 5 B 52 B G 2SR ok B 1 15
S B S A B 7 A A TE 2895 K. Pentina
1 Taylor (2010)/IHF5E & B 7= it 6 A 25 V857 T
Bl 8 — Mg 005 B A BHURE AL R 0 Xof VS 2l R 3R ) 5
Wi, FEARS= b AR, ML B AR A (1
S )5 1 B SRR ALK I 1) A T ] 5
W, FEm AR, B B R R
TEAN 2500 I8 2 4 W 7] o
53 HBEEEZR
53.1 FERHIR

TH 2838 25 T S 9 R AR T A2 A ) 8L e e
A5 5 A FH (Hadar, Sood, & Fox, 2013), fi% % M
J1i7 (objective knowledge) £l 3= L 1K (subjective
knowledge), % LA Z A AT Bn B A 19 7 & A
W, EMRPURAATY B G B BA 57 AR
W& (Christine, Dishl, Brinberg, & Kidwell, 2004),
AR T Re S T olr, FWARIGR T&
b 2256 5% H At K Z (Carlson, Vincent, Hardesty, &
Bearden, 2009),

WFFEHE IR, TH T 07 il R 2 5% ) 2%
Y3k it F(Carlson et al, 2009; Hadar et al, 2013),
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1 Selnes F1 Howell (1999)% 307 i IR A A R
P TH 2% 3 R4S BN T AR SR AT T TR AEAE 25 57
P AR ST S B R AT E RAR
FIINAT g, AT FIN A T I R e B
72 it FHAR KA B T 2% 2 /D X S A N e, Al
TS A AT e TAMER R AT IEM FIESE . P,
TESAT M2 W g F v, 5577 SRR K P &
TH SR AL, 77 S AR 93 2 35 58 A 1 fig
Z RN AR, 0k L8 QAN AR AE, T HL
BT ER R AT BN T.(Lee et al,, 2015),
Lee %5 AN (2015) MBS BT T B A R [F 7= fh AR
KV 4 T8 2% & AT R AU R B AR B AT O T Y 22
5o WFREERKI, 7 5 AN HKE & BT 2 5 %5
R FOLEH B AR S 2 AR AT, UK
TH 2 0 R B B A E 2 I RE AR, IR
XoF R DL B AP A5 AR 1S T T 22 W i
53.2 IAEEXK

INHN TR (need for cognition)f2& 518 2t & 1T H
BRI RZ —, IEWE—MS50=
Z BT S AR ), A X R R B2 2 B —
S 155 I K 1952 0 (Cacioppo, Petty, Feinstein, &
Jarvis, 1996), AL Feln) BT, AHIFERALHY
ANAEWCNFNSS Ty, 02 R Al L (&
%), W UCHE I R AR AnE BRI 51 IR K
H & BYZS B (Petty, Cacioppo, & Goldman, 1981),
UNSIEENETIOPNESICIE A1 0R /NS i W A =X |
RGAL BRI RN AR R . Ptk T 35
SR A3 4515 B (Olson, Camp, & Fuller, 1984), XA
R SR AR UL, A5 B IR B9 TR e B BE X AR
BN T s pk 3% Jt ok 8 % (Cacioppo, Petty, & Morris
1983).

Pentina FI Taylor (2010)7E 1+ TH 3% 4 — k& i
A A IR R o B 25 R ) Y B 5 R kB
R FLA B A X T 2 3 I e SR B A 2 T A
P TE B 25 52 BRI A7 K X — A R BT s . 78
AR A AT, I 2 Sl T A R R G
P& AT AR BN T, (HEFEME AR L&z
FAATT R AT, B AR oK BV 2 A
TP, AR O RLR, WM T2Z
FI| HE 0N 65 AC B A IR UE SR B s ;I R
SR % 8 e AT I e SR s, AN 55 255 18R
UESR B ) 52 me, TR ) TR AN A AR LR,
55 S04 B A B A P R AR B R T AR I A R 1)
7E A BRI

LIRS ULEA, B LA QA RN 32
FZFEZ M, &AM EZE D5
fFERERIANL . 7o, X R R AL S5
AR ARORE AR R, iR 5 A R R —
HE A H RN o

Zr LTIk, A SO A A & QAR
N B HEAT T LR, AR T IR & A 1
PRI FZmE R, 5T - BaE 8 LE
5)c HHIE S ATAL, — 5T, HEAOLEY 6 A QAN
237 B L QAR . S TR R g A
KIYREW; 5 —Jrm Lk =Fh R K &i@ it 2 fh
AVERIBLEL, X3 2% 3 25 B RN G ) 7 1) S5 4 SR A
AR

6 RHEE5RE

Fifi 5 B R B R (R &R, LA B R
U HE (virtual agent)iZ HiH0AH 5 AR AH
HANRFAT R o X BeZ A AL 1 AR A4 T hy ] 5%

3029 T

ShHAHE: e

BT TR . P AT

S HRE S R FERIRLA

TS N SRR
{5 R EPEE: SRS v AL IR 5550158 | wmEsE
igg{—;ﬁt HANMES S \ $iéﬁ#f!@ L
NARARAE ELER

KhF. B BT, TS - SRR

O ERHE: SR HREER

5 A U TR

S AR AR




Fs5M

(R vY CECH £ YRR A U E VPN S 897

AT S RN H, KHRK S5 A- A
HiEMAER, £ BB EEST A s
RN 23k B, 356 L ] A R 1 (B A3 440 (Nass
& Moon, 2000), [F]RF, X3 & n) 5 A 53t f
JRAGGA 230 B 2R TR 56 T A BRAE Bt 72 v A0 B
M WETE, MAPRGIE . LR, Bilae
AR A BB 2, X AR i
FOM A B TR RN 12 R (A, Rt B B
AR TE S [, BEE T BE(AD I A B 5
HAR(VRM K, i 40080 B 1 3 7E 0 28 1l 4 v i
{5 FH #5168 f 168 3% 38 (Cassell et al., 2000), 7E 4 K
sl ol R LA B AR EE, A B FIReME S I Y W
i e At S R AN BR BB A, 3 X B
110 ) 3 R R R A 50 R W) ) T 1 A R 1) 5
(Holzwarth et al., 2006), Pl itt, X H2 #0145 B A #40
ANBN TR B BN AN E. HieE XS
N A E R HE S ISR R IR A . R HHC
THIAS BS 5L, RA MR ENLEH, DK
EmE R T REVE, S T2 ENE
MBS BUR, (B — R R A, KRR
AT — S IR AW ST
6.1  FRITHIA KL B 45 4 8 £ Al
N2 i L8 & AL B SR N,
I 55 Z HEAT A8 TR BBl 2 LA A B AR
KAWL, BRIy, A AL
MY NACRRE 5t 2 R R AR IS 15 & T 2 3 At 23
PRECH, N R LY S AR A S Y, Y
VEFL S NP RORg, A T 5 2 AR R R,
IF Ak s A N 22 P AR R A 2 P R R . I HLSE
WERFR AR SR T XA AL . HZ, H AT
G 2 EHEE 20 ) 2 1 X0t o 400 5 Q3
S (At 2 P SRR AT I A, s Al £ A A 2R
AMEEMFFRE o (R A /D 1 0 5558 2 A 0 pf 22
B FBOEsE T LR e, BB S A E—
MHEFL S AW, AR E#ET MRI BF5E
K, WA B RS SRS 5 AN
A R A B X (Schilbach et al., 2006), X g8l # 2
IR AR Sh ST 45 SR K B, 42 B e A= AR
PRAY, B2 H A E R BT 3 (Louwerse et
al., 2009), X5 BRGNS AR R
—E. Bk, REBFRT LSRR SRR,
T8 % LU T 2% AR AT T S B AUELA R
XS R B IE A B AR R 5 T 2 W

*hos R o
6.2 FREMAMMEEIMEER

H AT G T RE FU0 5 85 AR LADL A0 52 el R 3% 1Y
W5 R 43 O T 1 2 1 0L 45 AR 5 1 AP AR,
BOC T 2 3 PR R ATl 3158 R R W 58 i 55
AR, F5E b, A RZAREZR T RE 298 75 1)
BRI W A . MEAPRERY, 4>
PRI R HE #1225 & B9 151 W) (tendency to form
parasocial relationship) X%~ 7E 5 4 A 2838 A XF
ZANPLAS NI B2 E b 7 A k2 i 3 A A 2 1
A BB (Lee et al., 2006); MR AER
A AR K- 2 m P S S a8 B G R
14 % 72 ¥ (Jin & Park, 2009). 734k, 11k FfR 55
PRI 2 X O 7 A S e, g 4L B A
109 55 5 5 S FH A (B AR TR A7 M I 55 B 35 ) o
PESA AR, % Pt o (e BT Re 25 R AN
[7](K&hler, Rohm, de Ruyter, & Wetzels, 2011),
I, ARRATFE AT NI 25 PR 2R AAT L PR A P R
J7 T SE o
63 EUHAYNEZMEZZBNZEEA

ERIPSS AR EV YN IR A TS b
WFIE 2 2 R D B — R R A0, 1020 A
w0 R 2R 22 ) B S8 AR o S b, gL
FRBR RO H B B REA G, i 22
I 52 ) HAW R R A2 m . A TSR, Al Ae
FE R g 400 5 A QB 0 2 8 R 45 o L 2R 9 N
A, Gk AOU R R AR A B I A A S B A 1Y
BL, 5 HEH P B NGERREART . K, k4005
B AR T FAEHT R HOAR 1 23 W 5 M
B A K ADLAC R A i T PR AR AR AR N A2 2%, i
S AN [ 5 M PR 3R 22 ] 32 LN I 9, XK e %
St SE N BEAT AL B R AU E 6 QR 4R A B i
52
6.4 fREEXT AL E B EEHERERHAR

TG E A HOR,  H AT A R O R
B J32R 58— B85 (one-size-fits-all) 5 T4
WHIATE S, A0 P SR ALY IR 55 B R R Y
&R AR Y (HEs2 b, RRMER] . Ll A
P SR SNAIL AT 2% 5 78 5 K RG] B T
AR o B — A 2 AR AR A Y iR 55
X HARL I Wy IR B 2 AT SERUR 1520 . B T
BRE RN R B AR I AR, R UL ARV 2
MV B PR A A BRI AV O, T AR A
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6.5 RITIEBIHENRIERERFN

H i 2C T HE S04 654X B %007 ) AT 5% i AR
B0 hy 7 W By P 3l v P R LA QDR A
R ), G R W AR, T
A, {E#EEWY RN ABBEHRE N, B
B AR YA AE T BEXTTE 9 3 IR & KR,
EESRHEMEW ., F2ERES T, AHRE
TEVUHNG o7 BRIS I FEAl_HER 8 T TP #E (Moreno,
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T T FH O T RERINT., B30
o HHTE U B RN T 2ok R &
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SR IH AR R M, X — [P A H R A 15 B BRI
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2508 ) AT BEA SR RTH ARG I, AT S 3k f i AR
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6.6 IRITAHFENIHERIBFEHARER

A A WFIAE S T i LS QA
{BAESEBR R P b, 9 2 25 00 FH e 0L A AQ B A 1L
BIFEARRAR S o AR E NN AT GEJE H T
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Abstract: Virtual sales agents (VSA) on e-commerce and online retail Web sites, representing animated
embodiments that respond to users through verbal and non-verbal communication, most often serve a search
support function by presenting product and service information, or a basic decision support function. Recent
researches have demonstrated the persona effect of VSA, that is the integration of social cues (i.e., cues
based on humanlike sales agents) into retail Web sites may heighten the perception of employee presence
and feeling of being served, which thus enhance consumers’ online shopping experiences. Theories related
with the persona effect of virtual sales agent hold different points. The persona effect of VSA could be
influenced by the VSA’s characteristics, consumer factors and product factors. Its mechanism includes social
presence, sense of personalization, perceived social support, trust and perceived risk. On this basis, we point
out the future research direction.

Key words: online shopping; virtual sales agent; persona effect; psychological mechanism



